'man‘s'iumumulfﬁ\maumsuanﬂanssugmnw

-

Strateglc Cost Englneerlng and Vziiue‘Englneerlng VE
- (+ Application & workshop*)

s[uam’azmwgﬁaﬁﬁm'mﬁumuzgq AMSIAToUUUAUANT LIRS "soTeTan” (Price Negotiation) oablidiianwasn
siolU uazinazdaasduiio Supplier LianansnanmeTlasn nangnsilesnuuuiniesinenshfiindadormanulugnsitu
"Jennssiuni (Cost Engineer) TmULfium‘itfﬂ’ﬁ‘[ﬂmwaé”w@’fumuﬁuﬁa%q (Real Cost Structure) ¥o98uUANLAzUSANS
m”najmsﬁa:ww&g”l,%awmwaﬂmmuﬂ AmINssuAnLAN (Value Engineering - VE) datuinsosiioszaulaniildiuns "an
sunulaslianmann lnumsiesizinininisvinenu (Function) vasdud Msusnugzdunui i ndu (Non-Value
Added) wazmsusziiusiaiimsandlu (Should-Cost Model) LWEJTMM'WLH’]JJ']‘SE]LQ‘SQ’]W]FJ‘UEJ}IUHL‘&aﬂLLa»a‘SNﬂﬁvl‘is[ﬁadﬂﬂ‘ivlﬁ
agnagdadn
Tnadseaas
1. Cost Structure: Lsﬁwiaaam’ﬂixﬂaumaaﬁuwu (Material, Labor, Overhead, Profit) iiousnuez "s1A0" 9anann "Gunu"
Iefotnagaian
2. Should-Cost Modeling: anunsaUsHiusIAAmNNzaN (Should-Cost) LWaTﬁUusmmamaawaﬂumimsmmasaa
3. Value Engineering (VE): ﬁ’]lﬂ’iﬂﬂ’i»&lﬂ@ﬁﬁijﬁaﬂﬂﬁi VE uazmsiiessviniini (Function Analysis) LwaUqusqaLUﬂma
ﬂmmums‘[ﬂmumuamaa
4. Fact-Based Negotiation: 1asusyuuumsiasaanmsigonsuainiesnua idunsiasanshudoyadunuiinsiaasuls

Aaxihvane | I iideda, 3fnsIndo (Procurement Engineer), &jﬁmmﬂﬂsqmi ANWENUN
nAnAuaT uaziaulansusnisdunuiddn

***msusseNgDWULAUAIUITDUA:MTUIETADSvoInmMIsISounIU Application ua: Workshop

HoUan1sauuun (1Da1 09.00 - 16.00 u.)

Module 1: naasHalasvasivdunu (Decoding Cost Structure)

® Price vs. Cost: A WILANCIVS:HIWSIMAUAUNU 1A:JUUDVUDVRED vs RUNEY

® CostBreakdown Analysis: N1sguKa: Insoasmmunu(amnou AIUSY, IaHsJ fls) tWorn "Lio" ua:
“th" tusiAi Supplier Lausun .

® Total Cost of Ownership (TCO): N1suYAUNULUUDVASIUGaRaEMSIGVU IWlELASIAEDHUN
Isovu

® Workshop 1: Cost Breakdown Simulation:
- AinuauamsaaalasvasvdunuoniulauasiAi (Quotation) tWaAUKIROALDUMISEULAU

Module 2: misUs:tiiusimMiinsa:1tu (Should-Cost Modeling)
® Should-Cost Concept: tnAdAMSAURUSFUMUU "AdSD=s1AILMTHS” ﬂE)UlSUlUOﬂ"ISlOSO‘I
® MarketIntelligence: ukavUayaua:3snMsdusiAdandunalv (Index) Lwamsaoaaummaummauwa
® Drivers of Cost: Uoouuumaaumununammua mswmnsmuuﬁuuswm
® Workshop 2: Building a Should-Cost Model:
- WnasoluloadunuagiovigonnscifAnu WaldrHuaQ "s1Ana1v” (Target Price) uavautdv

Module 3: 5AdnssuntuAtvonmMsaadunu (Value Engineering - VE)
® VE Fundamentals: H2{2uov VE fid $Value = Function / Cost$ .
® Function Analysis: N1531AS1:KRUNNNSAIVIUYDVAUATIN "NMKUNAR:(S" ua: "Sndursalu”
® Creative Alternatives: InnliAMsH13aqnaunu K3o35mswaalku AtRwaawsiklaulauludunuignay
® Workshop 3: VE Bramstormmg (Function Analysis):
- fin31As1:HFuAREVIWDAQ Function AtAuA WS DU (Over-spec) La:lauaitusnIvaadiunuituu
aswvassa




Module 4: nagnsnisosoadedpyadunu (Cost-Based Negotiation)
From Analysis to Negotiation: n1sthdoyavn Should-Cost ua: VE WiGuul@:1os,m
Win-Win Cost Reduction: N1sr101USJUAU Supplier IWdaadunuMsWaasiunu (Collaborative Cost Down)
Action Plan: ms>ounulasomsaadunuiiidususssu
Workshop 4: Role Play Negotiation: .
- ununauudnistasociasavlagiddoyalasoasivaunundtAsizRUT YadpnU Supplier pgviiap1BW
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suf a31u.n.2569 . : L
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L]
sun 2 f.6 U.n.2569 nua:
L= mua: 3300+Vat7% 4,300+ Vat 7%
[] | sun3 a.9 w.n.2569
[] | sun4 A.19 0.9.2569 avn:w0gunmsousulan  www.judsue.com
@ Inawidlnd | gquuesSuasuns (Grauauaisd) 164-260656-9 aaunsiwe
n&nsine dinauauais 2 017-8-18254-4 aaunswe
- ATILVIN diaauauais 232-5-11198-3 aaunswe
Usuyn Suat@u insudv 1BuLaas J1Aa One Step Training Center Co.Ltd.
(@anvulted) (Head Office)
88/133 ypgyddUUY 21/1 UUIVTDUUY LWAAIUHAID 88/133 Soi Onnut 21/1, Onnut, Suanluang,
nsVLNwY 10250 Bangkok 10250

lagus=9rtdam@oins : 0105559107220
guousuuln duldegn1GUng ADUsSUaIsnavsigogla 200%
Ins. 062 9512245, 092 464 9598




