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i ldluAansiuag? 50-60% wassasunasusin Alddnadauiidrdaaslvisuiuns
ToalasAlis WiurinAanisusivasasutsdudulasaiunn nsudmsianisssuuiadada
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vHutigvoundafiuseauaiey mﬁu“lumsvhLanms"lu’anm"aomuzhummutﬁﬂnwao
UTEN "L:J"Lmau"lmsaoumn'ssuvisam‘a"nou,wunaﬂﬂﬁ"lumsmcﬁammim Wedu n1g
Adedantazandaationingin wnundadadam (Procurement Department) w3a
wrundavLdenagns (Strategic Sourcing) wiadhaounuinda (Purchasing Planning)
AQLNTITWIINRING wad I wafinssuns
vinou'liandudiavasunun Aatinieinag
Tasun1saausutiudiaarnlialuuisn
arulaiuaulifinaainaadniia
e luanamaag Users ins1zanuiil §iié
agiuiiuiaoiafiauvinianais fldiin
Yndfa
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Tuuazavazidaniiindnddasiaandn?

indadafiaardwiuazaruisaasionadiliuduisnlauinuiavaiaatig
ﬂﬁﬁﬁmsmaaunamsﬁa‘luu%ﬁwﬁumﬁamsnouwuﬂaqmﬁtﬁmasmm‘asao‘tu“’l,sfﬂmu,as
Wauladdludselamigogasansdn nsfidhuinarlshvivdsn asarmnaanuazainlu
fhaaneg Taamsuatayviuazyinliianissfiulaaa19s1usu A5 19ANAIILALASNY
m’mmum?un’nmma (leferentlatlon and Competitive advantage) Ufridnsnanillu
snsavinldtaaiminssnisviatlamadiauvinanansdoda

muzs’i”nﬁmumaaﬁnﬁ’msﬁaﬁamsmLmaamaaﬂwﬁqm'ﬁmam% (Strategic sourcing)
doagsasBuannmsmzayalimdudeiardantaazieinanuviasasdugesiasla
asAvuautTaualviadadadrernuavafiatiainunaifiediuunsay (Single
sourcing) w¥amIsiadadndnvangadunasaludu (Dual source) wiaazhifinfdaduian



1atiuile (Spot purchase) nsAtvuaulaunawatiagsasfiziaya Demand forecasting
wa1d Pareto analysis Wiadiaszviaanduladane aaniiuly Supply positioning model
WiavnagniduduiAeduitnsiadaiadieinuasusazlssinnitvaslssanianls
Jadatadouuylviu

uAdaauiinassialuilaatuaglugainzasainuiieaiunazildauulasiu
MU nadinssugnal&sundacliddang 58na1sdnluadaiiaminaudsaunlivissaa
TusgiuluagBiduisatiulalunisvinsgsiaaaiaaiuleaus? ﬂﬁﬂ’ﬁmsmaaunamﬁan
L?jutﬁmﬁuﬁmnﬂ’aamwmwﬁuar;in“u‘iﬁmsmm Aazlignusanaulandgsialuyudle
nsinyadaiiosa PR (‘Luwa‘lvi{fa) u,mnmmma*ﬁwwmmaasmuswr;uwawa"lmauaswm
wleuiay annifufiasansasas wadfiaan PO (ludeda) 58a15udug wunilizanin
Reactive purchasing maﬂﬁﬂﬁmsamjamasn anagduldladuduaAinaruinisuny
Uszianivingu unamja:nLﬂumaaamevuaaanna“ﬂanmamjaLmsn (Proactive
purchasing) 1lsiatn9'l519 wazastddudzasdseinn'vu alvnaulandnisvingsaa

aagTuillsatrofidszd@nann

ANNNAIARaILARINTTIUASTIRYLarlS U R uldatndundulunisvineu
yadfa (Purchasing agility) daifluanuddeyadrefenasgsAaanivi tnindaiaandnas
fshudduatnefoenuainngsAalueNUALATHFATUNIU NNTINILKUENEAFATIUENN
Asarzasinafvuasdudidfaunladsiatsyr wianisusnisainuidag (Risk
management) tiatAnAnuaiawaauatianssiuuzasinafunazdudduiinannde
ATANI9sssuInsadafitifanntinfanys e uauwindrminanuduiainuduga
andwnasindadacvinduiiarasioanulad3aumfiaguae waswivauiaiouvin
Lanmsvi‘%am’mﬁwﬁ'njsn'lsﬁm"jva"l:iﬁm'mumﬂ“lm 9 waludaswmand

Tndadaiiaardnwasznilndin Ansusnisanuguiusdudwwatataastdudssidiu

a"wﬁ’cyﬁazm‘lﬁqwﬁmams“uaomsmmuﬁ’m‘”}aﬁ’mﬁw@hLﬁu“l,ﬂ"l,m"athoﬁﬂs”ﬁmﬁmw
lasannnngsAaiiludavandadwwataiaas mnﬁfﬂ:‘fmsﬁavl,aiﬁﬁﬁmsmanmaa‘tums
Fatdandwwalrataasiazuniuagludwnaltaiauifiadsu ”l,uum'sﬂsumuwamuﬁ
fLANaLATatnNgnEaY IUFINTUSITRUR UM WALt WA aaasAa I iuld a9l
gasae AmniidfifnisuacuiEnisnaysiuduy é?i'omshﬁ:hLﬂum”aoa'lﬁﬂm'msaug”waoﬁn
YadatAnifu SRM (Supplier Relationship Management) Tun15u3%153AN15 wagln
Jadaagsasaunsazannunufiawasdseauaududiasneg uussn'ls (Interpersonal

and Cross Functional Teamwork skill) srufitneauierllbisanasu

BFavnistasansasadsiawaziiawlafluiihnunadinnussnlivainud A du
Weilu uddiindadadeldsgnistuitunalunssasasnaiAviufiaglyllisas Junan
fulihinfudunedy AtuseAinduy WBudaudindu dunuvasdwnwaraaasgedunail
nﬁﬁni’mﬁvaﬁaomﬂﬁq’fwwmﬂLaas‘mﬂﬁuﬂﬁLtazi’mqm"nluswmﬁqnao grunseuaiy
Gfumuﬁaaﬁu ﬁnﬁm‘faﬁdmﬁmaaﬂuannsan AN TUWUAINNLALEUINNNITADTAITIAN
mesusmmameamm“l,ﬂ indadasasiiasievisnatuassdunuiilu (Price- -Cost
analysis) siagosudni3ag Give and Take lun1sLasaisiasas sasldndnauls- LT3N Lwa
aruladwwarataasiaaninundadeloduisy (Supplier preferencing model) fonandl
ugnsisduiugruiitniadaiaarfwldlunisvinerusdainllg Win-Win purchasing
negotiation



AsUszudasunulvui¥n (Cost savings) tiluauiniunasnagsfaliindn
wialval dufiataavifda nisaasiunu (Cost reduction) uagn1sndnidavsunu (Cost
avoidance)

nsansunu (Cost reduction) Aanisvinlvisiunuaasussvansiadldainidu
nseasaslilasnamignas nian1sildsuldldinadudrduiisunugnanin uianisusu
spec alulduaslulssmalsunuiiagsasdonasuan Msansunuasadnaliussingd
A'lsuAnduten Mfisanuneawvinby

frunsudnidaesiunu (Cost avoidance) AansusEnaidoazsasfia1ldanausa
sunugetu watindadaladanisvaundnndandnidohinauvivindldaaudasunu
#9731 vdunissasasfudwwataiaasuatdaunistiusmaanlinauladszasuils wianis
thalviuzEnhignanailuinssgezasbiviu TaansAanunsarzadsesuiaavfiufiy
nanndusnualatymianieminls Msmdndassunuiideazsiiandanaundnluln
a1 ladneiAavasiia dodunin Cost avoidance ffu flsvinlwus¥ndilsudndy ue
vinlvA lszasusEnatasuluuenie’l

nsusvsaudadaadrefiaandwdofidiuddgylunisiansseduasanuasingfiu
wardudrvaglussduiumunsandnals (Inventory management) dosindadagaandw
azilandnlunisdatdandwwataiaasifianuinuisanduianisuanuiad 1y
LUUNIERUNIIGIU Purchase lead-time n3atuurgaunivaiu SPQ (Standard pack
quantity) 3atnuizaun1eaIu MOQ (Minimum order quantity) w3atuung&unI9GIU
MOV (Minimum order value) wastinunsaguannnIsnaIsanInIga1u Supplier perception
model

forinanurfuindadagaarfwuasuiinduiianvinduieiy wasifundosday
2a9finydusithaduitnivsEnvadsantlaanfauasviiatunitguas Ufidnns
wianfisasaduanug wasiluanusiim lilanEausunnlutsedauvialunmine e
waiflsignnmadiazauaglaiaimunasdausidindy lalugatlaatiu

AsrausfildarlddrawaiuAanisasnu (Learning is an investment, not
expenditure) uarlusanseniinii mnusdaiuananatierluianilidiansauasliin
wuaztlandaazila (Knowledge is the only currency in the world that won't suffer from
inflation or deflation) detfuntsasnuiAarduausseiugeiun
AINUNFAATY
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aanelu 815" Alasq Asadtnselats u3Em
liagnaaia 'l Asvdraditavinynaau
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wianiiu (Fill up the gap) Wiviunisal
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